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Environmental Dispute Resolution

This book has its origins in an M.L.T. research project that was funded by the U.S.
Environmental Protection Agency (EPA). Our immediate objective was to prepare a set of
case studies that examined bargaining and negotiation as they occurred between
government, environmental advocates, and regulatees throughout the traditional
regulatory process. The project was part of a larger effort by the EPA to make
environmental regulation more efficient and less litigious. The principal investigator for
the research effort was Lawrence Sus skind of the Department of Urban Studies and
Planning. Eight case studies were prepared under the joint supervision of Susskind and
the authors of this book. Studying the negotiating behavior of parties as we worked our
way through an environmental dispute proved enlightening. We observed missed oppor
tunities for settlement, negotiating tactics that backfired, and strategies that ap peared to
be grounded more in intuition than in thoughtful analysis. At the same time, however, we
were struck by how often the parties ultimately managed to muddle through. People
negotiated not out of some idealistic commitment to consensus but because they thought
it better served their own interests. When some negotiations reached an impasse, people
improvised mediation. These disputants succeeded in spite of legal and institutional
barriers, even though few of them had a sophisticated understanding of negotiation.

This book has its origins in an M.L.T. research project that was funded by the U.S.
Environmental Protection Agency (EPA). Our immediate objective was to prepare a set of
case studies that examined bargaining and negotiation as they occurred between
government, environmental advocates, and regulatees throughout the traditional
regulatory process. The project was part of a larger effort by the EPA to make
environmental regulation more efficient and less litigious. The principal investigator for
the research effort was Lawrence Sus skind of the Department of Urban Studies and
Planning. Eight case studies were prepared under the joint supervision of Susskind and
the authors of this book. Studying the negotiating behavior of parties as we worked our
way through an environmental dispute proved enlightening. We observed missed oppor
tunities for settlement, negotiating tactics that backfired, and strategies that ap peared to
be grounded more in intuition than in thoughtful analysis. At the same time, however, we
were struck by how often the parties ultimately managed to muddle through. People
negotiated not out of some idealistic commitment to consensus but because they thought
it better served their own interests. When some negotiations reached an impasse, people
improvised mediation. These disputants succeeded in spite of legal and institutional
barriers, even though few of them had a sophisticated understanding of negotiation.

EXNVIRONMENTAL
DISPUTE
REesoLuTioN

LawrkNcE 5. Bacow
AND
Micuagr WHEELER

160,49 €
149,99 € (zzgl. MwSt.)

Lieferfrist: bis zu 10 Tage

ArtikelInummer: 9780306415944
Medium: Buch

ISBN: 978-0-306-41594-4

Verlag: Humana
Erscheinungstermin: 30.11.1984
Sprache(n): Englisch

Auflage: 1984

Serie: Environment, Development and
Public Policy: Environmental Policy and
Planning

Produktform: Gebunden

Gewicht: 1600 g

Seiten: 372

Format (B x H): 160 x 241 mm

zss fachmedien.de

©®®°® WISSEN. EINFACH. FINDEN.

Kundenservice Verlag Dr. Otto Schmidt KG

Neumannstraf3e 10, 40235 Duisseldorf | kundenservice@otto-schmidt.de | 0221-93738-997 (Inland)



mailto:kundenservice@otto-schmidt.de

